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here, too the next column shows to w@m the goods are to be shlpped of
course that is not veey difficult to do, that_is just d mere copy. The store
numbers ‘are put down in~case the stores ‘have numbers, and then one must
-look over the order; I notice that one of the orders is one to R. E. Kendall
(Defendant 8 Exhlblt 34), at Plum St., Cincinnati, O., calling for a special,
and that has to be noted in this column here, you will notice regular or spe-
‘cial, notice here the word. special out here opposite R. E. Kendall, that thing
has to be very carefully noted also. 5\1 ow, in this column (Defendant’s Ex-
‘hibit 12) is the order number, and that order number is the customer’s order
number, to which we have to refer always when we ship that order. Now, -
in these cases like ‘on these: Woolworth orders, when there is no order num- .
ber, we- put down therdate with the month; so m that way that givesit, 4-22,
that was the date the order was made out, so we can absolutely refer to it; . —
'in this colymn (Defendant’s Exhibit 12); is the shipping point and the date ‘
we are going to ship it, and in this column represents the date on which the
—order-was received, and the month,—which—is—April- 26th,—accordingto—the
ﬂnowledgment —corresponding tothe acknowledgment stamp. - Now, after -
that work, after the order was acknowledged and entered in here (Defend-
.ant’s Exhibit 12), the next step is the filling in on the proper place on this
sheet (Defendant’s Exhibit*2), which has already been tendered and identi-
fied.” Now, the work-dene by me on that day right here, that was Saturday,
Saturday is the second day of the fiscal week, Friday, Saturday, Sunday,
Monday, Tuesday, Wednesday and Thursday,—Saturday. is the second day,
and you will notice, gentlemen, there are only two entries there (Defendant’s
.. Exhibit 7), the work not having been done since I left the factory, there are
only two entries there, and the last entry is April 26th, which was Saturday.
Now then, the information on this sheet i ig as follows; I go through the orders
and find out the number of gross of pencils which our customers order which
fall in certain price groups, that is, to find the number of gross of pencils for
‘which the Pencil Factory gets 60 cents a gross, and I put them down under
the first column, the second under the column RI, which means rubber in-
. serted, and fqr which we get an average price of 80 cents, I go through the
—same thing and put-the figures all out, in this case, it was 102; then we have
' “-a price group on which we get an average of $1.25, and it covers a range
* in price from $1.00 per gross to $1.40; there were 116 gross of such pencils.
~ordered with these orders which were received that morning. The next
_ price group are those on which we figure on an average price. of $1.75 a gross,
and falling within those limits of $1.50 to $1.95 inclusive; in this case, there -
were 3415 gross; then there is ‘a group between $2.00 and $2.95, averaging
$2.50, and there was 100%, gross that day, then $3.00 and over, which we
always figure at just $3.00, we have goods that we get $3.25 for, ‘and some
that-we- ge%$3—50£or—bu&weﬁgure—themﬁkat $3.00, so it is & conservative es-
timate. The reason this is done is this; in the pencil business, just like in all
- manufacturing bhusinesses, that is manufacturing an article that has to b
turned out in large quantitics, it behooves the sales department to sell as mucg‘*
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